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“We can always lower the price if it doesn't sell”
is not always your best solution te selling your property.

[n many cases:
* Sellers wha put their hest foor forward sell fasterand ger a higher
percentag of theirasking price.

* A gropeny atracts the most atiention and gers the mest
showings in the first three weeks it is listed. Therefare, it is
essential that your property be placed an the marker ata realistic
price, with favarable rems and good marketing management.

and real estate agents are excited 1o see newly lisred

Haime huyer
pmpertics. If a property i
its largest audience while averpriced, it will he difficulr 1o re-ignite

edar an inflated price and exposed 10

thar interest at a later dare — even if the price is lowered.
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hat is t ort Selling Solution?

The Southport Selling Solution

Home Sale Contingency Program
is for people just like you. QOur

program is a professionally-managed

wnarkting progan thae il kel
sell your present properry for the besr
possible price, in the shorest rime and

with the least inconvenience.

You remain in full control of all

ionals

major decisions; our profe
do the work. Qur goal is w help you
move ahead with your new, exciting

lifestyle ar Sourhport.
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